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COMPANY FOCUS

REVOLUTIONIZING SUBSCRIPTION
MANAGEMENT IN INDIA: HOW MOBIEZY

IS EMPOWERING SMBS AND MSOS
In today’s fast-paced world,

where digital transformation is
essential for business growth,
Mobiezy is leading the charge in
revolutionizing subscription-based
industries across India. Launched with
the vision of empowering small and
medium-sized businesses (SMBs),
Mobiezy has become a game-changer,
particularly for last-mile operators in
Cable TV Industry. With its cutting-
edge technology and innovative
approach, Mobiezy is addressing
critical pain points faced by the
subscription industry, transforming
how businesses manage revenue,
streamline operations, and enhance
customer experiences.
SERVING THE
UNDERSERVED: FOCUS ON
TIER 2 AND TIER 3 CITIES

While most technological
advancements are geared toward
urban areas, Mobiezy is committed to
bridging the gap in underserved
markets. Particularly in Tier 2 and Tier
3 cities and rural areas, subscription-
based businesses often face
challenges in managing revenue,
tracking payments, and maintaining
service quality. Mobiezy steps in to fill
these gaps with solutions tailored to
the specific needs of these regions,
helping businesses reduce
inefficiencies and improve profitability.
THE GAME CHANGER: QR
CODE INTEGRATION

One of Mobiezy’s most
disruptive innovations is the
integration of unique QR codes directly
into Set-Top Boxes. In collaboration
with major Multi-System Operators
(MSOs) like Hathway, Den, NXT
Digital, InDigital, Axom Cable, DishTV,

and D2h, Mobiezy has transformed
how customers make payments. These
QR codes appear at precisely the right
moment, allowing users to simply scan
the code and make quick, hassle-free
payments. This not only simplifies the
payment process for customers but
also provides significant benefits for
MSOs.

By eliminating the middleman
between customers and content
providers, MSOs are seeing a marked
increase in early renewals before
subscription expiration and a notable
reduction in churn rates. The
convenience of QR codes has
enhanced customer engagement and
ensured more seamless service,
allowing MSOs to maintain direct
relationships with their customers.

EMPOWERING
SUBSCRIPTION-BASED
SMES

Mobiezy isn’t just transforming
the MSO landscape; it's also a crucial
ally for subscription-based small and
medium enterprises (SMEs). These
businesses often struggle with revenue
leakages due to inefficient last-mile
operations and difficulties in managing
recurring payments. Mobiezy’s
platform provides a centralized CRM
system and automation tools,
simplifying business operations and
boosting revenue.

The challenges of managing
recurring revenue, tracking payments,
and handling reconciliation are
minimized with Mobiezy’s SaaS

platform, which streamlines the order-
to-cash cycle and enhances service
management. This not only increases
the revenue for SMEs but also
positions them for long-term success.

THE FUTURE OF MOBIEZY:
CONTINUED INNOVATION

As Mobiezy continues to
innovate and address the unique
needs of India’s SMBs and
subscription-based businesses, the
future looks bright. With its
commitment to solving real-world
problems and harnessing the power

of state-of-the-art technology,
Mobiezy is well on its way to becoming
a household name in the subscription
management industry.

Through its focus on
operational efficiency, customer
engagement, and technological
advancement, Mobiezy is not only
driving business success but also
shaping the future of subscription-
based industries in India. The
company’s journey is a testament to
how localized innovation can have a
nationwide impact, empowering
businesses and creating sustainable
growth.

CONCLUSION
In a world where digital

disruption is the norm, Mobiezy stands
out by focusing on underserved
markets and empowering businesses
with innovative solutions. From
simplifying payment processes
through QR code integration to
boosting SME revenues, Mobiezy is
at the forefront of driving change,
creating opportunities, and shaping
the future of subscription management
in India.




